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Idaho REALTORS® 
RE-14 “Buyer Representation Agreement (Exclusive Right To Represent)” 
March 2020 

Description: 

In order to be represented by an Agent in a real estate transaction in the State of Idaho, there must 
be a written representation agreement.  This document details that agency relationship and 
formulizes the Representation of a BUYER with an Idaho licensee. See 54-2087 and 54-2088 

Go ahead and put in today’s date, your name as the AGENT, as well as the legal name or names of the 
BUYER(S). 

They retain “Michael James Johnston” (Broker) of “ABC Realty” 

You then need to define and limit the “scope” of what the BUYER(s) want you to do.  If you are to look 
for Residential, Residential Income, Commercial, Vacant Land, Custom Build Job, or Other. 

You can select the City(s), County(s), or other Description.  DON’T JUST SAY “all” OR LEAVE IT BLANK.  
Most agents do not have access to search for everything in the entire state so don’t agree to do so.  
Some agents might limit themselves to things in the Snake River Regional MLS, etc…  

Please limit your scope to what and where you are willing to cover. 

 

Paragraph 2: Terms of the contract.  Have it start the day you are filling this out and have it last longer 
than the amount of time you will need to find and close on the property they need.  Normally 3 or 4 
months is adequate (depending on the market and what you are looking for). 

 

The BUYER(s) would then initial and date the bottom of this page and all other pages as well. 
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Page 2 of the Buyers Representation Agreement 

Put the BUYERS names on the top of all the pages and have them initial and date the bottom of each 
page as well. 

Paragraph 8:  The BUYERS need to select either “Limited Dual Agency and / or Assigned Agency” OR 
“Single Agency” but not BOTH. 

It is recommended that they select “Limited Dual Agency and / or Assigned Agency” because this 
permits them to look at other properties listed with your Brokerage.  If they elect “Single Agency” then 
we (as an office) would not be able to assist them if they wanted to look at other company listings 
because they want to be represented EXCLUSIVELY by our office. 

Make sure you understand the difference between the two. 

They would then initial and date the bottom of page 2. 
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Page 3 of the Buyer Representation Agreement 

Paragraph 14:  Compensation of Broker. If you fill out a BUYER REPRESENTATION agreement a main 
component is compensation. 

 Paragraph A would be selected and here your office typically would charge _%.  (Check your 
office policy) This means that we will first seek compensation from the SELLER on all listed properties 
that are in the MLS. 

 Paragraph B is marked for properties that are not listed.  (When working with a “For Sale By 
Owner” or a builder that may not have the property listed.)  Here you agree to be paid in the event that 
the SELLER or BUILDER does not pay your fee.  Check your company policy and put in  _%.  A flat fee 
could also be listed.  It is recommended to never put in 0% or “as offered” because offerings can change. 

 Paragraph C is if you are looking for LEASED properties.  This is not often used and is not always 
marked. 

 Paragraph D is if your BUYERS will be paying a “Retainer Fee.”  This is seldom used and normally 
not marked. 

 Paragraph E is rarely used as well.  You could be compensated “by the hour.”  This is a bit more 
difficult to do because you need to account for the hours you would be spending on their behalf. 

 

PLEASE DO NOT WORK FOR FREE.  Do not put down “offered” or “0” or type in that the BUYER can 
cancel this at any time, OR that no fee will be paid by the BUYER.  If you do that then WHY are you filling 
this form out??? 

 

On Line # 145 it defaults to 90 calendar days for the “extension clause.” 

 

Line 151 has a “cancellation fee.”  This could be _% or a flat fee like $___ .  Don’t put in “0” or leave it 
blank.  You are not “forced” to collect it, but it lets you have a discussion with the BUYERS instead of 
them just being able to cancel the agreement without any recourse.  

 

They would initial and date the bottom of page 3. 
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Page 4 of the Buyer Representation Agreement 

 

Paragraph 21:   FORCE MAJEURE:   A “Force Majeure Event” means an occurrence that is beyond the 
control of the party affected and could not have been avoided or overcome by exercising 
reasonableness or diligence. 
 
Paragraph 22:  ACCESS:  This paragraph explains that real estate agents will be doing their best to 
monitor and screen those entering the properties being shown. 

 

 

The BUYERS would then sign and date this document and fill out the other asked for information. 

As the AGENT you would also sign and date this document. 

 

  


